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Study Tips 

This product will provide you with questions and answers carefully compiled and written by our Expert 
Senior Certified Staff.  Our practice questions are designed to help you learn the concepts behind the 
questions rather than be a strict memorization tool. 
 

Please Read Carefully 
Important Note: 

Repeated readings of our Pass-Guaranteed.com Practice Exam will increase your comprehension. We 
constantly add to and update our Practice Exams with new questions, answers and explanations, so check 
that you have the latest version of this Practice Exam before you take your exam. 
 
For security purposes, each PDF file is encrypted with a unique serial number associated 
With your Pass-Guaranteed.com account information. In accordance with International 
Copyright Law, Pass-Guaranteed.com reserves the right to take legal action against you should we find 
copies of this PDF file distributed to other parties. 
 
Update Notifications (Latest Version) 
 
We are constantly reviewing our products.  New material is added and old material is revised.  Free Updates 
are available for 180 days after purchase.  If you purchased a bundle, you will have Free Updates for 1 
YEAR!  
 
You can signup to our newsletter for instant notification whenever an update is released by becoming a Pass-
Guaranteed.com member at: http://www.pass-guaranteed.com/log.htm
 

  

By becoming a Pass-Guaranteed.com member, you also get a chance to win a FREE Practice Exam of your 
choosing.  We give away 3 Pass-Guaranteed.com Practice Exams every week to 3 lucky winners. 
 
Pass-Guaranteed.com Product Specials 
 
Pass-Guaranteed.com Custom Bundle Requests, cover all Pass-Guaranteed.com Products!!!  You can visit 
our Special Bundle Discounts from Pass-Guaranteed.com or make your own Custom Bundle Request with 
Pass-Guaranteed.com here: 
 

http://www.pass-guaranteed.com/bundles.htm  

Pass-Guaranteed.com Custom Bundle Request Form let’s you create your own Bundle Of Products!!! You 
can select and group any of our products for your Custom Bundle and we will give you up to a 50% Discount 
on your Custom Bundle Package. This includes our Practice Test Questions, Online Course Tutorials, Study 
Guides, Lab Scenarios and our Certified Online Instructor service.   
 
Please visit: http://www.pass-guaranteed.com/custom-request.htm If you would like to purchase a Custom 
Bundle from Pass-Guaranteed.com. 
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QUESTION: 1  
When a contact person leaves one of your customers:  
 
A. Delete the contact person from the system  
B. Create a note in the memo field on the contact person  
C. Replace the former contact person with the new contact person  
D. Mark the contact person as inactive  
 
Answer: D  
 
 
QUESTION: 2  
All mailings sent to a specific business relation can be viewed from:  
 
A. The Business relations form by clicking the Mailings button  
B. The Mailings form by clicking the Business relation button  
C. The Mailings form selecting the business relation in the filter option  
D. The outbox in Outlook  
 
Answer: A  
 
 
QUESTION: 3  
Where can you get an overview of all activities on a single business relation?  
 
A. Select Status all in the Workbook form, Open activities tab  
 
B. View the specific customer in the Management statistics form, Activities category  
 
C. Open the Business relations form, select a business relation, and click the Activities button  
 
D. Open the Activities form, right-click on the Business account field of the desired business relation, and 
choose Filter  
 
Answer: C, D  
 
 
QUESTION: 4  
Which of the following fields require an entry in order to create a business relation?  
 
A. Name of the business relation  
B. Business Account  
C. Vendor group  
D. Organization number  
   
 Answer: B  
 
 
QUESTION: 5  
To view all quotations for a specific prospect, you:  
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A. Open the Quotations form, select a quotation for the prospect, and click the Business relations button  
B. Open the Business relations form, select the prospect, and click the Quotations button  
C. Open the Workbook tab Quotations and filter for the specific prospect  
D. Enter the Management statistics form, select category Business relation and view the quotation  
 
Answer: B  
 
 
QUESTION: 6  
How do you invite a colleague to help you in an activity of type Task?  
 
A. Create several individual tasks with different responsible persons  
B. Select the task in your Workbook and create a new task and enter the attendees on the Attendee list tab  
C. Use the Attendees field in the Activities form, General tab  
D. Create the activity in your colleague's calendar using the Synchronization function  
 
Answer: A  
 
 
QUESTION: 7  
After having created a customer in the Customer form, who will be assigned as a main contact in the Business 
relations table?  
 
A. You need to assign the main contact manually  
B. It depends on who you have selected as a default in the CRM parameters form  
C. It depends on who is selected in the Employee field of the filer in the Business relations form  
D. The current user is assigned  
 
Answer: D  
 
 
QUESTION: 8  
Where do you enter business sectors for a business relation?  
 
A. In the CRM parameters tab  
B. In the customer group tab  
C. In the Business relation form  
D. In the Customer form  
    
Answer: C  
 
 
QUESTION: 9  
You are planning your schedule for next week.  
 
How do you view all of your appointments for next week at one time?  
 
A. Step through the days in the Workbook form, Day plan tab  
B. In the Activities form, filter on the date interval in the From/to date fields  
C. View the Activity List tab in the Activities form and select the date of the first day of next week  
D. View the appointments in the Workbook form, Week plan tab  
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Answer: D  
 
 
QUESTION: 10  
You are a consultant implementing the Sales and Marketing system on an existing Axapta installation. How 
would you make the existing customers available in the CRM module?  
 
A. It will be done automatically when entering the Business relation table  
B. By using the Data Export/Import feature on the Administration tab of the Main Menu  
C. By executing the Synchronize CustTable function in the Business relations form  
D. By using the Import function under Periodic, Import  
 
Answer: C  
 
 
QUESTION: 11  
Quotations can be created for:  
 
A. Customers  
B. Competitors in order to record excluding quotations  
C. Vendors  
D. Customers and prospects  
 
Answer: D  
 
 
QUESTION: 12  
How do you attach a new quotation to a project?  
 
A. Enter Project, click CRM quotation, and create a new quotation  
B. Create a quotation in the Quotation form and select Functions, Convert to project  
C. Create a quotation in the Quotation form, click the Projects button, and select the project  
D. In the Campaigns form, click Quotations on a campaign that is attached to a project  
   
 Answer: A, B  
 
 
QUESTION: 13  
Your customer wants a quotation and asks you to reserve the items. What must be done?  
 
A. When the item line is created, the items will automatically be reserved  
B. Select Reservation from the Inventory button on the quotation  
C. The Reservation check box in the CRM parameters must be enabled  
D. Convert to a sales order in order to reserve the items  
 
Answer: D  
 
 
QUESTION: 14  
How can you view total invoiced amount on a customer for a specific time interval?  
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A. On the Business relations form, click Update financial on the Financials tab, and view the field Total 
invoiced  
 
B. Run the report CRM/Reports/Sales Management/Internal account statement  
 
C. Open Management statistics, Business relation category, select the Specific Customer radio button, and 
select the respective customer  
 
D. Select CRM, Inquiries, Statistics  
 
Answer: C  
 
 
QUESTION: 15  
I create a series of quotations for a single customer and I know that only one quotation will be accepted.  
 
How do I make sure that only one of the quotations is used in my statistical tools?  
 
A. I cancel the excess quotations using the Functions, Set status cancelled button in the Quotations form  
B. I exclude the remaining quotations using a filter on the quotation field type  
C. I enter the remaining quotations on the Competition tab in the Quotation form  
D. I mark the remaining quotations as inactive  
 
Answer: C  
 
 
QUESTION: 16  
To include quotations in Master planning the following information must be entered:   
 
A. Quotation ID  
B. Probablity percentage  
C. Sales order ID  
D. Delivery date  
 
Answer: B  
 
 
QUESTION: 17  
If you wish to create a sales order through the CRM module, you:  
 
A. Create a new sales order from the Open sales order tab in the Business relations form  
B. Use the function Convert to sales order on an existing quotation  
C. Establish a link from the quotation by clicking on the Sales order button  
D. Change the quotation status to Sales order  
 
Answer: B  
 
 
QUESTION: 18  
Where can you view a sales unit's quarterly key financial indicators?  
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A. In the Sales target form  
B. On the Financials tab in the Business relations form  
C. In the Employee form  
D. Under Setup, Sales Management, Sales unit/team  
 
Answer: A  
 
 
QUESTION: 19  
A sales order created in the Sales order form should have been attached to a campaign. How do you correct 
this?  
 
A. You click the Functions, Connect to campaign button in the Sales order form  
B. You select the campaign on the General tab in the Sales order form  
C. You delete the first sales order and create a new one through the campaign form  
D. You find the sales order in the Quotations form and select the Campaign ID on the General tab  
 
Answer: B  
 
 
QUESTION: 20  
How do you enter the reason why you either won or lost a given quotation?  
 
A. Enter the information on the SWOT analysis tab of the Quotations form  
B. Use the Functions, Set reason won/lost button  
C. Enter the information in the field Reason won/lost on the Details tab of the Quotations form  
D. Use the Notes field on the Reason won/lost tab  
 
Answer: C  
 


